
   Individually evaluate your organization based on the following criteria: None Weak Solid Great

Long-Term Contracts o o o o

Auto-Renewal Subscription o o o o

Capital Investment Subscription o o o o

Subscriptions o o o o

Capital Investment Consumables o o o o

Consumables o o o o
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2  Compare your evaluation with the team or a partner.

3    Brainstorm 6+ ways to improve recurring revenue over the next period with the team or a partner.

  Rewrite up to 3 of the best ideas below. 
Owner Deadline
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Adapted from “Value Improvement from Recurring Revenue” by Scaling Coach   © Humanisteq LLC with permission
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